CRM B CTPAXOBOW
KOMMNAHUN- ®YHKLINW,
XAPAKTEPUCTUKA.




m CRM, CRM-cucrema (cokpatueHue ot aHrA. Customer
Relationship Management) — npnkanapHoe
nporpaMmmMmHoe obecneyeHne A OpraHmM3aLmni,
npeAHa3HauYeHHoe AAS aBTOMaTMU3auUmu cTtpaTernm
B3aUMOAENCTBUSA C 3aKa3umKaMun (KAMEHTaAMK), B
YACTHOCTU, AAS MOBbLILLEHUSA YPOBHA MPOAAX,
ONTUMU3ALMN MAPKETUHIA U YAYULLEHUS 0OCAYXMBaAHUS
KAMEHTOB NMYTEM COXPaHEHMA MHGOPMALIMKU O KAMEHTAX U
MCTOPUN B3aUMOOTHOLUEHWNW C HUMU, YCTAHOBAEHHWA U
YAYUYLLEHMA OBU3HEC-NPOLIECCOB N MOCAEAYHOLLIETO
aHaAu3a pe3yAbTaToB.



m OcHOBHOM LeAbto BHeApeHua CRM-cuctembl, Kak NpaBUAO, CTaBUTCA YBEAUYEHUE CTEMNEHU
YAOBAETBOPEHHOCTM KAMEHTOB 3@ CUET aHaAM3a HAKOMAEHHOM MHGOPMALIMN O KAMEHTCKOM
NOBEAEHUU, PErYAMPOBAHUA TaPUDHOM MOAUTUKU, HACTPOMKMU MHCTPYMEHTOB MapPKETUHTA.
BAaropapsa NnpMMeEHEeHU0 aBTOMaTU3UPOBAHHOM LIEHTPaANM30BaHHOM 06paboTKM AaHHbIX
NOABAAETCA BO3MOXHOCTb 3PPEKTUBHO U C MUHUMAABHBIM Y4aCTUEM COTPYAHUKOB YYUTbIBATb
UHAMBUAYaAbHbIE NOTPEOHOCTU 3aKA3UMKOB, @ 3@ CYET ONepaTMBHOCTU 0OPaABOTKU —
OCYLLLECTBAATb PaHHEE BbIABAEHWE PUCKOB M MOTEHLMAAbHbBIX BO3MOXHOCTEMN.
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Knaccupmnkauma CRM- cuctem

B OlepaunoHHble— «NMMOHEPDbI» B CBOEM POAE U ABAAKOTCA KAQCCUYECKUM TNMPUMEPOM
TOro, Kak AOANXHa BbITAAAETDb NMPOorpamMmma,

B JdHaAUTHUYECKNEe— CPaBHUTEABHO HOBbIN BUA, KOTOPblE MHOIME BCE X€E HE OTHOCAT K

CRM-cuctemam, HO TaK Kak ynpaBAEHUE — 3TO MHAMBUAYAAbHbIN MPOLECC, TO OH He
MMEET ONMPEAEANEHHbBIX PAMOK;

B KOMOWHMPOBAHHble— UMEET B cebe npuaHakun AByx npeablpymx CRM-cuctem: yuet u
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3apayun, KOTOPble MOMOTaeT PELLUTb

CRM

[MoBbILEHNE KaYecTBa PabOTbl MEHEAXEPOB: C XPaHEHUEM B
eAMHOW CUCTEME NMOAHOM UCTOPUU B3aUMOOTHOLLIEHWUN C
notpebutenamm.

[MoBbllLEeHNE 3OPEKTUBHOCTU PabOTbl MEHEAXEPOB: bAaroaaps
BO3MOXHOCTAM CRM 3HauUTEABHO YNPOLLAOTCA PYTUHHbIE
onepaunu, BKAroYasa NOAroToBKY CTaHAAPTHLIX AOKYMEHTOB,
9AEKTPOHHYIO PacChbIAKY U MP.

AHaAM3 9PDEKTUBHOCTU MAPKETUHIOBbIX aKLMN. B TOM umcae
ONpPEAENAETCH, KAK KAMEHTY CTAaAO M3BECTHO O KOMMAHUK, MOoYeMy
BbIOOp ObIA CAEAAH B MOAL3Y OMPEAEANEHHOIO MOCTaBLLMKA.

LieneBOM MapKETUHI: COCTaBAEHUE LIEAEBbIX FPYNnn NOTPebutenen,
c 0TOOPOM CaMbIX MPUOBLIAbHbBIX AAT KOMMAHUN KaTErOPUA.

[loBbILLEHWE NOSAABHOCTU CO CTOPOHbI KAMEHTOB. C NOMOLLbHO
CUCTEMbI MOXHO Y3HATb MHPOPMALUIO O AHAX POXAEHUA AEAOBbIX
MapTHeEpPOB, C XPpaHEHNEM AaAHHbIX 06 nx MPEANOYTEHNAX N MP.



m [InaHMpOBaHWE 0OBEMOB NPOAAX: ONepaTMBHOE COCTaBAEHMUA OTYETA C AHOObIM
CPEe30M AaHHbIX, ONPeAeAEHUEM MECAYHbIX NMAAHOBbIX 0ObEMOB NMPOAaX B
OTHOLUEHUU KaXAOTro MEeHeAXepa.

m YnpaBAeHMe NPoeKTaMu: Ha ceTeBoM rpaduke otobpaxatrorca 3apavm U CTaAUN —
YAOOHbBIN UHCTPYMEHT AASl KOHTPOASA BbINMOAHEHWUA MPOEKTA.

m [1po3payvyHOCTb AEATEABHOCTM AOCTUraeTca baaropapa aBToMaTnsaLumm busHec-
MPOLECCOB B KOMMaHUM.

m  KOHTPOAb BbINOAHEHWUSA MOPYUYEHUN.

m [lAaHMpPOBaHME AHA U yNPaBAEHUE BPEMEHEM: MEHEAXEPBI MOTYT OTMEUATb XOA
BbINOAHEHUSA 3aAa4YU, C ONMPEAEAEHUEM OLIEHKU 3OPEKTUBHOCTU MCMOAB30BAHMS
paboyero AHS.




B npouecce pearnsaumm npoekta ObIAK BbIAEAEHbI TPU 00A3aTEAbHbBIX YCAOBUA AASl YCMELLHOMO
BHEAPEHUS:

B 3aMHTEPECOBAHHOCTb PYKOBOAMTEAR BAOKA NPoAaX B pearnsaumm CRM-npoekra;

B [OTOBHOCTb MEHEAXEPOB MO NPOAaXaM K CMEHE NPaBUA UTPbl: NEPEHOC AGHHbIX O CBOMX
KAMEHTax U3 AMYHOTO opraHamns3epa B eAMHYIO KOPNoPaTUBHYIO CUCTEMY;,

B HaAnyue FpaIVIOTHOI\/JI BHELLHEN KOMaHADI KOHCYAbTAHTOB.




3aKAOUYEeHUe.

m CrpaxoBLMKK HyxpatoTcad B CRM-pelleHmsax He MeHbLLE, a, BO3MOXHO, 1 BOAbLLE,
yem AHoOOOM APYron KAMEHTOOPUEHTUPOBAHHbLIM B3Hec. CRM-npoAyKTbl rOTOBbI
YAOBAETBOPATb U CreuPpruUeckne notpebHOCTU CTPaxoBLLUUMKOB. CBEAEHHbIE B OAHY
6a3y Bce AOCTYMHbIE AQHHbIE O KAUEHTE, 3aCTPaXOBaHHOM MMYLLECTBE,
NPOU3BEAEHHbIX BbINAATax MNO3BOASOT CAEAATb BbIBOA HE TOABKO O BO3MOXHOCTH
NpPoAaTb HOBbIM MOAUC UAW MPOAAUTBL CTapbin, HO U O TOM, CTOUT AU «AEPXaTbCS» 3a
KAMEHTA, KOTOPbIX, HANPMMEP, N0 AOTOBOPY aBTOKACKO pa3buBaeT HE NEPBYIO
MalLWHY B TEYEHUNE TOAQ.
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